
 

 

Calendar of Events 

September 10 - Meeting  

5:00 -Board Meeting 

6:30 -Training  Semi-

nar  

7:30 p.m. - Dinner and 

General Meeting 

October  1 - Meeting 

October 16 - MWPHCC 

Golf Tournament  

 

Dale, MD.  Be 

sure to check out 

the flyer en-

closed in this 

newsletter for all of the details.  

Send in your registration ASAP as 

this event will be sure to fill up! 

And of course the PHCC Connect 

2009 convention will be in New 

Orleans from Oct. 21 - 23.   If you 

havenôt registered yet, donôt wait.  

There will be many seminars of-

fered on the hottest topics and the 

latest trends. 

If you have any questions, con-

cerns or suggestions, please con-

tact me at 301-982-5373. 

With summer soon to be over and 

fall approaching, I am looking 

forward to our meetings once 

again.  It has been a tough summer 

for many of us.  Many of our mem-

bers are reporting a decline in busi-

ness as customers are extremely 

conservative with spending, afraid 

of uncertainty of their future finan-

cial situation.  I am hopeful that 

getting our members back to our 

monthly meetings, trainings and 

events will provide some much 

needed camaraderie, support and 

exchange of ideas to help us get 

through the current challenges. 

Our chapter wastes no time getting 

back into full swing.  Our first 

meeting after the summer hiatus 

will be September 10th, the 2nd 

Thursday of the month.  Thos. 

Somerville and The Joyce Agency 

will be providing an excellent re-

fresher course on Trac-pipe and 

Uponor Pex systems.  This is a 

beneficial training for everyone.  In 

October we will have our meeting 

on the 1st of the month sponsored 

by Ferguson.  This is always a well

-attended meeting.   

We are especially excited to have 

our Golf Tournament scheduled at 

a great course this year.  We will be 

playing on Friday, October 16, 

2009, 8:00 am shot gun start at 

Glenn Dale Golf Club in Glenn 

Message from the President ñ Glenn King 

MWPHCC September Meeting sponsored by Thos. Somerville 

Join us for our September Meeting 

on Thursday, September 10, 2009 

at the Clarion Inn, 8601 Baltimore 

Avenue, College Park, Maryland.  

**Please note that this is the sec-

ond Thursday in September. 

The T-4 Training, presented by 

Thos. Somerville and The Joyce 

Agency will begin at 6:30 pm.  

They will be offering a refresher 

course on Trac-pipe and showcas-

ing Uponor Pex Systems.  The 

general meeting and dinner will 

follow after the training.  For those 

interested in a full Trac-Pipe certi-

fication class, Thos. Somerville 

will be offering this on Wed., Sep-

tember 23rd from 8:00 - 9:30 am in 

their NW, DC location.  Sign-up 

sheets will be available at the T-4 

Training. 

Thos. Somerville began their cus-

tomer focused business over 140 

years ago.  A family owned busi-

ness from the start, Thos. Somer-

ville Co. strives to operate cus-

tomer focused branch operations. 

At Thos. Somerville Co., they 

know that excellent service is the 

key to their success.  

Besides consistent competitive 

pricing; the Thos. Somerville Co. 

offers contractors a broad deep 

flexible inventory, industry train-

ing that supports innovative prod-

uct changes, and flexible credit 

terms.  They offer these services to 

support contractors at every level 

of business.   
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PHCC National Convention in New Orleans by Laurie Crigler 

We have the opportunity to ñshow the 

worldò that our association is 

GREAT!  Our PHCC-NA Convention 

(New Orleans, October 21-23) is 

ñTHE ONLY NATIONAL EVENT 

EXCLUSIVELY FOR P-H-C CON-

TRACTORSò and I need your help 

getting the word out so we have the 

best turnout ever. 

The convention has a wonderful 

schedule of really educational, mean-

ingful seminars that will enhance your 

business and give you new avenues of 

business in these trying times.  This 

convention has been planned with the 

contractor in mind. 

Starting on Wednesday, there will be 

several ñGreen Plumberò training 

seminars, one on Inspection Report 

Services and one on Solar Energy 

Technology.  These seminars will 

give you certification in the content 

from the nationally acclaimed Green 

Plumber organization. 

There will also be a seminar on 

ñUnderstanding Residential Fire 

Sprinkler Design and Installationò.  

With the future code implementation 

of residential fire sprinklers, this is a 

MUST for anyone wanting to expand 

their plumbing business to include 

fire sprinkler installation. 

If you are a heating and cooling con-

tractor, Rich Trethewey (from the 

popular PBS TV show called This 

Old Houseò) will be talking about the 

future of comfort and efficiency.  He 

is a phenomenal speaker and well 

educated on his topic.  Several of 

these will be repeated in the afternoon 

so you can hear them all. 

In the afternoon, if you are having 

trouble in this economy, or if you 

have a new, younger person in your 

estimating department (that is not 

sure how you have been estimating 

jobs to make a profit because his/

her hair is a color other than gray) 

step into the ñUnderstanding Over-

headò seminar that goes through, 

step-by-step how to accurately price 

your jobs so that your business is 

profitable and will survive through 

the future (maybe you  can even 

think about retiring because now the 

younger estimator will know what 

and how to do ité..ON A COM-

PUTER).  You will leave with a 

FREE copy of the ñUnderstanding 

Overheadò software which is very 

user friendly and easily adapted to 

your particular company. 

And, if you are thinking about a 

fabrication shop for your company, 

there is a seminar to show you how 

to go about getting one set up and 

running. 

Then we move on to Thursday.  

From 9-1 there will be a new and 

different kind of trade show.  It will 

be a ñProduct Showcaseò that will 

resemble a ñtownò where you can 

stroll down Main Street and visit 

vendors to discuss products, tech-

nologies and advancements in our 

industry.  While you stroll, there 

will be a group of lunch-time hot 

spots to satisfy your appetite.  After 

lunch, from1pm-4pm there will be 

ñLearning Labsòwhere you can get 

a hands-on education about the new 

products and technologies.  And 

donôt forget, there is the National 

Apprenticeship Competition, pitting 

the best against the best from across 

the nation.  These kids are the 

ñcream of the cropò and will be 

hoping to be declared #1. 

On Friday we have a Keynote 

Speaker and an ñIndustry Panelò 

with representatives from.  

NIBCO, Legend Valve, Bradford 

White, American Standard, In-

SinkErator and Anvil, Interna-

tional discussing the ñsupply 

chainò and what it looks like for 

the future.  Come prepared with 

your questions about how we can 

keep this ñsupply chainò in tact so 

we have the products, always on 

hand, for any size job at a great 

price. 

In the afternoon, there is a possi-

ble trip to see the New Orleans 

levee system and pumping station.  

I have seen that and it is an amaz-

ing and fascinating structure.  And 

if that does not interest you, there 

will be a seminar to discuss tax 

laws and year-end planning for 

your business.  These laws change 

constantly and what better place 

to find out about how they effect 

your business than at this conven-

tion. 

We (the National Board of Direc-

tors) have been issued a chal-

lenge.  We are being asked to see 

which zone has the most contrac-

tors attending (with a target goal 

for each state).  I represent Vir-

ginia, Delaware, DC and Mary-

land as part of Zone II.  Help 

Zone II win that challenge by 

attending this incredible conven-

tion.  You wonôt regret ité.I 

promise!!!!! 

Laurie C. Crigler 

Zone 2 Director PHCC-NA 

(Office) 540-948-6230  

(Cell)  540-718-3000  

lcc@ldassociatesinc.com 

ñIt has a wonderful 

schedule of really educa-

tional, meaningful semi-

nars that will enhance 

your business and give 

you new avenues of busi-

ness in these trying 

times.ò 
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Small Businesses Can Apply for ARC Loans 

Small businesses suffering financial 

hardship as a result of the slow econ-

omy may be eligible to receive tem-

porary relief to keep their doors 

open and get their cash flow back on 

track through to a new loan program. 

SBA has begun accepting loans for a 

temporary new program called Amer-

icaôs Recovery Capital.  ñARCò loans 

of up to $35,000 are designed to pro-

vide a ñbridgeò for viable small busi-

nesses with immediate financial hard-

ship ï to keep their doors open until 

they get back on track. 

 

ñThese ARC loans are another tool in 

the SBA toolkit which will provide 

critical support to small businesses 

struggling to make it through these 

tough economic times,ò said Admin-

istrator Karen G. Mills. 

ARC loans are deferred-payment 

loans of up to $35,000, available 

to established, viable, for-profit 

small businesses that need short-

term help to make their principal 

and interest payments on existing 

and qualifying business debt. 

ARC loans are 100 percent guar-

anteed by the SBA and have no 

SBA fees associated with them. 

 

ARC loans will be disbursed over 

a period of up to six months and 

will provide funds to be used for 

payments of principal and interest 

for existing, qualifying small busi-

ness debt including mortgages, 

term and revolving lines of credit, 

capital leases, credit card obliga-

tions and notes payable to ven-

dors, suppliers and utilities. SBA 

will pay the interest on ARC 

loans to the lenders at the vari-

able rate of Prime plus two per-

cent.  Repayment will not begin 

until 12 months after the final 

disbursement.  After the 12-

month deferral period, borrowers 

will pay back the loan principal 

over a period of five years. 

 

ARC loans will be made by 

commercial lenders, not SBA 

directly.  For more 

information on ARC loans, visit 

www.sba.gov  

ñThese ARC loans are 

another tool in the SBA 

toolkit which will pro-

vide critical support to 

small businesses strug-

gling to make it through 

these tough economic 

times,ò  
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